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NuV Solution Eliminates Liners
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Two Revenue Streams
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Creating Value throughout the Channel
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Disrupting the Status Quo
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Competitive Advantage
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Meet the Team
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Proof of Concept to Beta Test
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Optimize: $80K

Lab Test - $80K

Beta Test: $175K

Admin: $65K
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Winning Over The Market

8/09 2/10 2/117/10

Seed: $400K

Optimize

Market

Product

Money
Milestone: 
$400K

Milestone: 
$1M

Re-Model Ramp Up

Beta One Beta Two Launch
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Aggressive Growth Potential
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Exit Pre-Revenue: $18M

Comparable: BTG owned an RFID 
patent portfolio, had no products and 
was acquired by Zebra for $10M. 

Exit 5 Years Post-Revenue: $106M

Comparable: Comtec, leader of the mobile 
printer market, was acquired by Zebra for 
$88M at $10M in EBITDA.
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™Print miles more for millions less.
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